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Messages The Annual Burkwood Block Party BBQ!
g !
re s e n t a t I o n PSS It's that time of year again! Come join your neighbours in the West Courtyard for an evening feast

family serve up their renowned smoked meats. Don't worry, vegetarian options will be available

Market equally as delicious. Dinner and drinks are all provided so make sure to come with an empty stor
free to bring a dessert to share. See you all there!

Where: Burkwood Place West Courtyard

When: Saturday July 31st from 5pm to 9pm AVAILABLE

Request a booking

Kieran Astley

I'll be there! I'll be bringing a key lime pie. Mond 12:00am ~ 9:00am

Kieran Astley

12:00am -~ 8:30am

12:00am ~ 8:00am

12:00am ~ 12:00am
Friday 12:00am - 12:00am

Saturday 12:00am ~ 12:00am

12:00am - 9:00am

May 2023 TribeTech.com
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Trlbe TSXV : TRBE OTCQB : TRPTF

This presentation does not constitute an offer to sell, or a solicitation of an offer to buy, any securities of, or to engage in any other transaction with Tribe Property Technologies Inc. (“Tribe” or the "Company*)
or any other person. None of the Company’s securities have been registered with or approved or disapproved by the U.S. Securities and Exchange Commission or by any state or foreign securities
commission nor has the U.S. Securities and Exchange Commission or any state or foreign securities commission reviewed or passed upon the accuracy or adequacy of this presentation. No independent
person has confirmed the accuracy or truthfulness of the information contained in this presentation, nor whether it is complete. Any representation to the contrary is illegal. The information in this document is
not targeted at the residents of any particular country or jurisdiction -and is not intended for distribution to, or use by, any person in any jurisdiction or counter-where such distribution or use would be
contrary to local law or regulation. Tribe reserves all rights in and to this presentation. Presentation prepared as of May 1, 2023. Subject to change.

Cautionary Statement Regarding Forward-Looking Information.

This presentation may contain certain “Forward-Looking Statements” within the meaning of the United States Private Securities Litigation Reform Act of 1995 and applicable Canadian securities laws
regarding the Company and its business. When or if used in this news release, the words “anticipate”, “believe”, “estimate”, “expect”, “target, “plan”, “forecast”, “may”, “schedule” and similar words or
expressions identify forward-looking statements or information. Forward-looking statements or information in this presentation may relate to statements with respect to the aims and goals of the Company;
financial projections; growth plans including future prospective consolidation in the property management sector; future acquisitions by the Company; beliefs of the Company with respect to the independent
owner-investors market; prospective benefits of the Company’s platform; and other factors or information. Such statements represent the Company’s current views with respect to future events and are
necessarily based upon a number of assumptions and estimates that, while considered reasonable by the Company, are inherently subject to significant business, economic, competitive, political and social
risks, contingencies and uncertainties. Many factors, both known and unknown, could cause results, performance or achievements to be materially different from the results, performance or achievements
that are or may be expressed or implied by such forward- looking statements. The Company does not intend, and do not assume any obligation, to update these forward-looking statements or information to
reflect changes in assumptions or changes in circumstances or any other events affecting such statements and information other than as required by applicable laws, rules and regulations.

Cautionary Note On Use of Non-GAAP Measures.

Note that for purposes of this section, GAAP refers to IFRS. The Company believes that investors use certain non-GAAP measures as indicators to assess companies such as ours. They are intended to
provide additional information and should not be considered in isolation or as a substitute for measures of performance prepared in accordance with GAAP. Non-GAAP financial measures do not have any
standardized meaning prescribed under GAAP and therefore may not be comparable to similar measures presented by other issuers.

In this presentation non-GAAP measures include “Average Digital Cost Per Lead”, “Average Cost per Community Acquisition” and “monthly recurring revenue (MRR)” and “Average Community Lifetime
Value”. As noted, these non-GAAP measures have been included as indicators to assess companies such as ours. Similarly, the Company has included non-GAAP measures for other comparable companies
to assist investors in their relative assessment of our Company. There may be some variation in the method of computation of these metrics as determined by the Company compared with other companies.
Investors are therefore cautioned that as these measures do not have any standardized meaning prescribed under GAAP, the comparisons of non-GAAP measures included in this fact sheet should be used
with caution.
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One-stop-shop alternative to traditional property management.

Digital Owners Community Day-to-Day
Engagement and Spending Management
Information Access Benchmarking Services
Digital Marketplace . Digital Shared
for Owners and === Services for
e Communities Communities

Tribe

home

We're simplifying the complexities around residential community living with
tech-enabled solutions like nothing else in the market.



Tribe

Quarterly Revenue

Tribe reports Q4-2022 revenue of
$4.748 million, an increase of
18.8% over same Q4-2021.
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Expanded M&A Funnel

Acquired strata assets from
Warrington PCl Management,
final closing Jan 9, 2023.

Southview integrated under
Tribe brand and operations
December 2022.

We’'ve Been Busy - Q4, 2022
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Revenue Growth

Tribe recognized for revenue
increase of 502% from 2018 to 2021:
Deloitte Fast50 (Canada)
Deloitte Fast500 (North America)
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Partnerships

Added new partnerships in Q4,
including Enersavings,
Walnut & PolicyMe.

Launched Tribe Market - a
curated digital marketplace for
homeowners and residents.

TSXV : TRBE OTCQB : TRPTF

2 2 0 4+ Employees

7-I- Offices

99 000"‘ Residents in

Tribe-Managed
Communities



Tribe 2022 Growth Highlights

$17.81M

Tribe’s reported full-year 2022
revenue. An increase of 13% YoY.

22

Brand new construction projects

signed in 2022 for Tribe HomePro
pre & post construction software

v
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Acquisitions completed to
date, including 3 in 2022.*
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New property developer

relationships solidified in 2022
with projects in Vancouver, Victoria
and Toronto.

TSXV : TRBE OTCQB : TRPTF
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Management agreements
signed in 2022 for existing or brand
new communities.
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Partners signed to Tribe’s
Partnership Program for Owners,
Councils and Developers.



Tribe

Sourcel;

$110B

Property Management
Services Market
(Condo & Rental)

$2.9B

Property Management
Software Market Worth

Addressable Market

558,000+

Communities
(HOAs, Condos)

$106B

Assessments
collected annually
from homeowners

4.8%

Projected CAGR of
property management
software market growth
up to 2028

75M

Residents living in
community associations
(HOAs/Condos)

718%

Of new housing built
for sale is community
associations

$10B

Projected 2023 revenue
for US construction
software market

TSXV : TRBE

OTCQB : TRPTF

1/3 of Americans and
Canadians live in
rental units

97%

of multifamily
construction starts
are rental


https://www.globenewswire.com/Tracker?data=0PsY9ICAg4yMRwUgLPSprmUx6Uev0UinvJ0eRtP86rIR3G4cT8xbZuhewdegnIviZWAI25LR0c52qTxSARBcu98q_BopBpHUBDudZACo96GXn2D1uvQuqhebnP_LZTarjIYYlqeA4DOYborEme9SB_BBNEj4FNi8VllGSD6Mj95bYvIjSQLSpuzl-ooyO2webUWv4mx4ncyNJOoJWQMyObp1_SpphZRVMpfuZu-9WtEuLtEOtIIBrw8vlyEKWwwm
https://www.cbc.ca/news/business/census-housing-data-1.6589842
https://www.cbc.ca/news/canada/financialization-and-canadian-renters-1.6378257
https://truelist.co/blog/property-management-statistics/

Tribe

3 Revenue Generators

Software and
Service Recurring
Revenue

Transactional
Revenue

Digital Services
& Partnerships
Revenue

TSXV : TRBE OTCQB : TRPTF

Investors/Asset Managers - Rental Communities
Developers - New Communities
Condo Corps - Existing Communities

Transactional Fees (Rent or Condo fees)
Data Reporting and Access

Banking Services

Rental/Lease-Up Services

Special Projects

Community Smart-Building Products
In-Home Marketplace

Financial Services

Insurance Services
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Consolidated Revenue - (000’s) (1) Average MRR per Community (2)
$15,830 Ll
: Bl MRR/Community Communities

$4,213 $2,600

$2,887 o g
] [ ] $2,200 o 2
BRRARR _ S
FY2019 FY2020 2021 2022 $1,800 % g
25
$1,400 3 O

2

$1,000

$3,786 $4,202

2021 2022

(1) Company has changed its year-end from April 30 to December 31, effective FY2021.

(2) Not normalized for acquired contracts. 8



Tribe M&A Growth Strategy TSXV : TRBE OTCQB : TRPTF

The company is positioned to execute on an aggressive M&A

opportunity of Property Management and Prop-Tech : Tribe Branded and
companies in North America. T"be Greater Brand Equity

Upon acquisition, Tribe has developed an M&A playbook implementing the tech-forward
collaborative strategy aimed to: streamline processes, expand into new markets, drive
organic growth and new revenue streams, lower management costs and increase revenues. /\/\/

Improved Profit Margins
Integration Team of 15 Professionals
ACQI.IiSitiOI‘I Criteria In-House Expertise
M&A Playbook

Successful History of 11* Acquisitions / 9

EBITDA + Multiple Accretive

Digitized Assets
Expand Addressable Market

(self-managed)

| — —

Geographic Expansion

. =0
Tech Expansion 4 }

New Verticals @ <« Cﬂ:‘

Optimized Service Delivery

Enhanced IT Security and Infrastructure

*Reflects number of acquisitions announced to end of Q4, 2022. 9



Tribe Growing Our Footprint TSXV:TRBE | OTCQB:TRPTF

M&A and Organic Partnerships

Growth
A
A
AR
Acquire « Increase number of homes Unit 832
Traditional Improve service 1
° <« o
PM p Unit 740 L l 3
+ Digitize communities _
« Offer convenient smart d J. b .
products l « - - Sub-Metering
Unit 526 e
Digitize 1l |
L l b o Unit 418
Unit 302 i
Derive . ! J. ! ! :
ReSUItS JED o= - lObbY T T 1 < I.Obby




Tl'ibe Organic Growth TSXV:TRBE | OTCQB:TRPTF

Tribe's unique tech-based approach is attractive to the market, feeding growth organically.

|
%Mm:” \ Property Management
éstoarrri\;nFar;ssues All Condo Boards In Download y .‘\:gg
Paid ad campaigns targeted to SEO and Content Strategy built on Proposals based on
geographic regions, touching on content pillars that connect, info, geographic region and
key industry pain points educate and protect service type
- ()
Total Leads Q4 2022: 440 ( ) Win Percentage Q4 2022: 50% ( )
Q42021: 178 Q4 2021: 25.53%
Avg. Digital Cost Per Lead Q4 2022: $17.74 ( )

Q4 2021: $36.54

*Company Estimate 1



Tribe Condo Economics - Monthly Recurring Revenue TSXV:TRBE | OTCQB:TRPTF

Traditional Property Management:
$20/Home + $2 Ops Transactions

Tribe-Digitized Residential Community*:
$31/Home and $4 Ops Transactions
and Digital Partnership Revenue

30-35% Gross Margin 29% Gross Margin*

10-15% Churn 4% churn*
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*YTD December 30, 2022
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$1.1* Insurance Sales**
$2.25* Sub-Metering*
$o* Grocery Delivery**
$1.50* Telecomm™**
++ Other**

** examples of digital partnerships program revenue
12



Tribe Digital Marketplace for Owners & Residents

TSXV : TRBE

OTCQB : TRPTF

Simplifying people’s lives by leveraging the
group buying power of the 100,000+ people
living in Tribe-enabled buildings.

Tribe connects clients with services that support
their daily living through carefully curated offers
in our digital marketplace.

- Filtered categories to help owners & residents
find what they need.

« Able to segment office by location, type and
age of building.

- Easy “new offer” onboarding process.

- Supports efficiency and financial ease for
homeowners and residents of Tribe’s multi-
family communities.

13



Tribe Partnerships to Simplify Community

New Partnerships Signed

Q4, 2022

Tribe continues to add digital partnership
offers to our communities, realizing
additional recurring revenue opportunities.

Lz walnut PolicyMe

“» ENER

SAVINGS

INC

TSXV : TRBE OTCQB : TRPTF

60% of condos in

Canada are not
insured/under-insured

Tribe + @) 2roLL0

47% Conversion Rate

14



Tribe Capitalization Table & Ownership

Basic Shares Outstanding
Share Warrants (@ $5.10)
Options / Comp Options
Broker Warrants

Fully Diluted

Top 5 Shareholders

Name
Aquilini
TY & Sons
Round 13

Joseph Nakhla (Tribe CEQ)
Peterson

%
21.2%
14.7%
12.5%
10.1%
7.5%

millions# millions$)

_ Industry
& Strategic
Investors
26.8 40%
4.7
2.3
33.8
Analyst Coverage
Firm
Eight Capital

Laurentian Bank Securities

Stifel GMP

TSXV : TRBE OTCQB : TRPTF

Analyst

Kiran Sritharan
Frederic Blondeau

Suthan Sukumar

Founders,
Directors &
Management

25%

Instit.utional &
Retail Investors

35%

Contact Details

ksritharan@viiicapital.com

blondeauf@vmbl.ca

Ssukumar@stifel.com

15


mailto:ksritharan@viiicapital.com
mailto:blondeauf@vmbl.ca
mailto:ssukumar@stifel.com

Tribe
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Expand M&A Funnel

fof)?

Drive Efficiencies

TSXV : TRBE OTCQB : TRPTF
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Industry Outlook



Tribe TSXV : TRBE OTCQB : TRPTF

Q&A

17



